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News, Events and 
Happenings

Message From the President
On behalf of the entire Airmatic Compressor 
team, we welcome you to our first e-newsletter 
Smart Air. We hope you like our new design, new 
format and new ways of sharing our knowledge 
and news with you! Each month, you’ll get 
informative articles about customer success 
stories, monthly sales specials, compressed air 
applications as well as Airmatic updates on staff 
related news.      

All of us here at Airmatic hope that you're healthy 
and taking good care of yourself as well as the 
people around you. We also want you to know 
that we believe your business is essential to 
you and all of your fellow workers, families and 
suppliers. We respect and honor our customers 
who are persevering through this unnatural event 
that has been affecting everyone everywhere, 
both in our private, and work life.   

Companies are rising and gaining speed, 
preparing to take on the new challenges created 
by the events since March.   It is in all of our 
DNA to pick ourselves up, dust ourselves off and 
start moving forward again and be better than 
before.  We don’t play the victim, we are active 
participants in life.    In the spirit of supporting all 
the businesses in our marketplace we are offering 
free compressor and dryer inspections when you 
use our promo code “JULY2020” through August, 
7th 2020.   

We hope that you find our newsletter to be 
insightful, educational and purposeful.   We want 
to be your trusted source for compressed air and 
to be part of the thousands who have chosen to 
do business with Airmatic.     

Best Regards,
William N. Vowteras
President

July, 2020

New Hires
We are pleased to announce two new members 
of the Airmatic Compressor Family, Rob 
Kirchhofer and William De Luca. 

Rob brings 6 years of expertise in the compressed 
air service industry to Airmatic Compressor. He 
will be joining our talented fleet of mobile field 
technicians to handle all of your compressed air 
service needs.

Will De Luca is our new Director of Technical 
Service, where he is responsible for managing 
our team of Field Service Technicians. Will brings 
26 years of compressed air industry experience 
where he served in multiple management, 
operations, sales and engineering roles with 
Atlas Copco. Will was also integral to Airmatic's 
successful transition into New Jeresey's Atlas 
Copco distributorship 20 years ago.   

Rob Kirchhofer

William De Luca
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Airmatic Creates New Aftermarket 
Sales Department
This month Airmatic Compressor Systems has 
formally launched a dedicated aftermarket 
sales department led by Craig Verga, Director 
of Aftermarket Services. The new department 
will work hand in hand with Airmatic’s field sales 
team to provide the highest level of customer 
support in the industry.

From Craig:

Recognizing that each customer is different and 
requires a unique customer service experience, we 
have refocused our efforts in 2020.  Specifically, we 
have reorganized our service team with the addition 
of the Aftermarket department to provide dedicated 
value to our customers.  With this, we have created a 
new position within the department, the Aftermarket 
Specialist.  Our Aftermarket Specialists are service 
brand ambassadors that will reach out to each of 
our customers to make sure that:

• First and foremost, customer satisfaction

• Ensure customers are receiving the right level 
of service needed and adjusting that effort to 
meet expectations.  Some customers need more 
support, some less.  Our goal is to provide the 
level that suits every need.

Product and Service Focus:

• Preventative/Predictive Maintenance Plans

• Bumper-to-Bumper and Extended Warranty 
Plans

• Aftermarket Parts Sales

New Products from Zeks Compressed 
Air Solutions
New from ZEKS are the ZMA Series Modular 
Heatless Desiccant Dryers. ZMA Series Dryers 
are designed for low-flow, laboratory and 
point-of-use applications where particularly 
dry compressed air is required for critical 
applications. Exceptionally quiet operation (<75 
dBa), small footprint, installation versatility and 
thoughtful controls are just a few of the features 
that make this dryer suitable for many different 
applications.

The ZEKS ZMA Series Dryers are available for 
order today. Contact Airmatic Compressor for 
more details and ordering.

Atlas Copco Price Changes 
Effective July 1, 2020, all Atlas Copco G, GA & GX 
Series air compressors will have a price increase 
of about 1%. Contact Airmatic Compressor for the 
latest pricing on these Atlas Copco compressor 
series.



Compressed Air 
Application Advice and 

Tools
Technical Project of the Month
One of Airmatic’s strengths is the efficient 
application of industrial equipment that lowers 
costs, increases productivity and strengthens 
business operation through decreased downtime.

As an example, we have a project that will 
significantly lower the indirect costs of production 
equipment cooling systems. Currently, an open 
loop system using city water makes a single pass 
to cool multiple pieces of equipment. 100,000 
gallons per week dumps directly into the city 
sewer system. The estimated cost of this is 
$96,000 per year.

Our solution is a state-of-the-art closed loop 
chilled water system that will provide a financial 
ROI in under a year. This is in addition to the 
environmental benefits of eliminating potable 
water usage.

Comparing Competitive Vendor Quotes
When selecting the right piece of equipment 
there are many important things to consider. 
Primary among these are:

1. Out of Pocket Spend and Cost of 
Ownership(COO)

2. Performance and Efficiency

3. Reliability and Uptime

4. Maintenance, Repairs and Vendor Support

This month let’s discuss #1 above, the always 
important financial aspect of the purchase. 
Capital equipment purchases are typically 
budgeted ahead of time and are worked into a 
company’s cash flow so that it does not place 
a financial hardship on the operation of the 
company. Planning is ideal but not always 
possible should a sudden serious breakdown 
occur.
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There are many ways to purchase and the way it 
is done must fit the needs of the company. Just 
like people, all companies are different and have 
different needs that best accommodate their 
operation.

Direct Purchase with Terms: Vendors aren’t 
banks but negotiating payment terms can offer 
a no cost way to spread cash out while the 
equipment is on order. Typical negotiated terms 
such as a deposit with order, a second payment 
when the equipment ships and a final payment 
when the equipment is received and operating 
are common.

Financing: This solution offers the most flexibility 
when it comes to cash flow. Many financial 
institutions offer no money down, no payments 
for 60-90 days along with a term that keeps the 
payment way down.

With all of this in mind what is key to making the 
best long term decision is to consider the overall 
Cost of Ownership (COO). This includes the Price 
of the Equipment + Repair & Maintenance + 
Energy to run it. And depending on the financial 
structure of the purchase as well as the company 
there could be interest and depreciation. The 
point is that a lower purchase price does not 
mean a lower cost of ownership and in fact 
typically it does not. Consider all elements 
of the COO and in the long run you will save 
thousands…In many cases, enough to cover all 
maintenance and repairs on a yearly basis.



Tools of The Trade
Compressed air systems play an important 
role in most manufacturing operations, but 
because of the significant energy required 
to compress and push the air, the air system 
must be as efficient as possible. Awareness and 
utilization of compressed air storage is good 
way to improve the reliability of your equipment 
and manufacturing efficiency at your plant. 
When used properly, compressed air storage 
can contribute to not only extensive savings 
on energy expenses, but also increased overall 
operating performance of your compressed 
air system by reducing the severity of the 
compressor’s duty cycle.

Aside from the air receiver tanks that we are used 
to seeing in the plant, it is important to know 
that in many cases, the compressed air piping 
itself plays a role in contributing to compressed 
air system stability… which ideally is a 1-2 psi 
pressure variance, but in the real world it is 
typically a 5psi variance. Below is the formula we 
use to calculate the volume of air that is stored in 
the main pipe header. The number derived from 
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this calculation, when added to the volume of the 
receiver tanks located after the filters and dryers 
will give you a good idea on you compressed air 
system’s storage capacity. 

 

V(gal) = Volume of the Receiver in Gallons

d = Internal Diameter of Cylinder in Inches

L = Length of Cylinder in Feet

By understanding a few fundamentals 
compressed air storage, you can greatly increase 
your potential to supply large amounts of flow at 
an increased rate, reduce the demand on your 
system and increase system pressure stability. 
Through that pressure stability…it may also 
reduce energy costs, by allowing you to turn off a 
compressor if necessary.

Request an easy to use receiver volume calculator 
by emailing info@airmaticcompressor.com



July Sales Specials
Free Compressor or Dryer Inspection
For the month of July 2020, Airmatic Compressor 
is offering a free inspection on an air compressor 
or dryer for new, non-existing customers. An 
Airmatic field service technician will stop by your 
facility and inspect any single piece of equipment, 
including compressors and dryers of any make 
or model (excluding reciprocating piston and 
centrifugal). 

For additional information, contact Airmatic 
Compressor and mention code "July2020" to take 
advantage of this special offer.

Atlas Copco Promo
For the month of July 2020, receive 20% off on 
select in stock Atlas Copco GA Series 20, 25, 30 
& 35 HP Screw compressors. Stock is limited. 
Contact Airmatic today before they're gone!
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Market Peformance 
Information

What's Going on Out There?
Airmatic Compressor Systems deals in a truly 
diverse marketplace with manufacturing 
representing 80% of our coverage area. The 
top markets are led by Pharmaceutical/Biotech, 
Food/Beverage, Metal Products, Chemical and 
Healthcare/Medical. In addition, Printing, Rubber 
& Plastic, Electronic Equipment, Motor Vehicle 
Repair/Auto Body, Aerospace, Paper and many 
other industries combine to provide a robust and 
busy business environment.

July, 2020

As we have all experienced of the last several 
months, activity was hit with the effects of 
COVID-19 and it all slowed down to a crawl. 
We are now seeing, as of July, that activity 
has accelerated to almost pre-COVID levels. 
Businesses are adapting to the new safety 
guidelines as offices open back up. For many 
'essential' businesses, production stayed at 
pre-COVID levels and some even increased to 
accommodate the higher demand of sanitizing 
and filtering products.

A recent report from Industrial Info Resources 
stated that Pharmaceutical/Biotech will 
continue to see significant investments globally, 
particularly in light of COVID-19. Other industries 
will be impacted differently with business 
conditions and overall growth experiencing a 
more protracted turnaround to previous business 
levels.

There are still many unknowns out there causing 
owners and manager to re-evaluate business 
plans and particularly spending prior to moving 
"full steam ahead." This will take some time to 
fully recover, but we are optimistic and look 
forward to solid growth once again.

https://www.industrialinfo.com/
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